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Press Release 1, 18 November 2006

Optical Technologies Generate Reliable Growth:

Outstanding Prospects for OPTATEC 2008

Despite all of the misgivings regarding economic development in 2007 – the year of escalating VAT – the optical technologies will continue to grow in Germany, in the upcoming year as well. This applies in particular to the core areas of laser and optical components. From 2000 to 2005, the industry’s turnover grew in Germany unremittingly from €3,740 million to €4,810 million [1], and further growth of 10% is expected for the year 2006 as well [2]. Due to the fact that more than two thirds of this turnover is generated by exports, which is distributed nearly equally between EU member countries and the rest of the world, the industry is well protected from fluctuations within regional markets as well.
Such highly positive trends are not only the rewards of years of laborious R&D carried out by industry, research institutes and sponsorship societies, the industry has also been considered a key factor for innovation in many other fields ever since the “German Agenda for Optical Technologies” was issued in May 2000, and was sponsored from 2002 through 2006 by the German Federal Ministry of Education and Research with €280 million [3]. However, the most important signal is the faith demonstrated by the manufacturers of optical components in their own economic future. In any case, as the promoter of this important industry event, this is how P.E. Schall GmbH assesses the great demand for booth floor space which has become apparent well in advance of OPTATEC 2008. 40% of the net floor space occupied at OPTATEC 2006 has already (Nov. 2006) been booked for the event in 2008. And the promoters are doing justice to the key position enjoyed by the optical technologies by adding further entries to the event’s systematic commodities nomenclature: Biotechnology, molecular technology and microscopy procedures will be introduced in 2008, because exhibitors from these fields are requesting exhibition floor space.

The members of Germany’s innumerable regional competence networks for optical technologies have every reason to be optimistic as well: The BMBF will continue sponsorship in this area for an additional 2 years [4]. Since their initial founding 5 years ago, the competence networks have had an average annual growth rate of 12%, and now have more than 420 members, half of whom are small and mid-sized companies who hope to improve their competitive edge as a result of membership in, and collaboration with the networks. The networks are intended to be self-supporting in the long-term.

The self-confidence demonstrated by the industry and its promoters is currently culminating in a sponsorship program known as “Optical Components and Systems for High Volume Markets”, which is to be supported by companies involved with research and development for new applications with high market volumes (as of 10,000 pieces per year) and above average growth potential [5]. The belief is that mass production does not necessarily have to be restricted to low-wage countries. Ambitious goals have always been the prerequisite for success.

[1]
2006 industry report issued by Spectaris on the basis of its own surveys, as well as data from the German Federal Office of Statistics, an industry study conducted by Consult GmbH (institute for German economy in Cologne), and economic reports issued by the ifo-Institute in Munich

[2]
Press release dated 24 August issued by Spectaris

[3]
www.optischetechnologien.de (VDI)

[4]
www.optischetechnologien.de, press release dated 10 Nov. 2006

[5]
www.optischetechnologien.de, announcement dated 21 Sept. 2006

Further information, logos and image files are available at www.schall-optatec.com.
Press contact person:

Gülay Erdem
[image: image1.jpg]PR & Media

Phone:
+49 (0)7025 / 92 06-641

Fax:
+49 (0)7025 / 92 06-625

e-mail:
erdem@schall-messen.de
We look forward to your coverage of the event. Thank you in advance for sending us a specimen copy.









